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Traliance:  Government enforcement 

from BIS and DDTC spans across 

multiple industries and companies of 

all sizes.  At times, submission of a 

Voluntary Self-Disclosure (VSD) is a 

mitigating factor that results in 

reduced penalties.  Yet, many 

organizations don’t know where to 

start or are unsure of drawing 

attention from these agencies.  What 

are some of the things companies 

should consider when determining 

next steps for a VSD? 

Christine:   Companies should 

consider their export activities over 

the past five years, which is generally 

the statute of limitations for export 

violations. Companies may also wish  

 

 

 

 

 

 

 

 

 

 

to consider submitting an initial 

notice of voluntary disclosure to 

DDTC or BIS. During the intervening 

time before which a full disclosure 

must be submitted to the relevant 

agency (currently 60 days for DDTC 

and 180 days for BIS), a company can 

fully investigate and determine the 

details of the transactions or 

incidents to be disclosed while still 

gaining the benefit of a voluntary 

disclosure as of the date of the initial 

notification (assuming the 

subsequent full disclosure is 

complete and timely). 

Traliance:  We’ve worked with some 

organizations that have experienced 

informal outreach by the 

Department of Homeland Security or 

other government agencies.  What 

pointers can you share about how to 

approach these broad visits? 

INTERESTED IN 
LEARNING 
MORE? 

 

V is it  our  Learning  

Center  to  gain 

more ins ight  on 

managing  export  

contro ls  

compl iance  

 

 

 

 

 

 

 

 

 

 

T r a l i a n c e   

9 7 8 - 6 1 0 - 6 5 1 9  

i n f o @ t r a l i a n c e . c o m  

w w w . t r a l i a n c e . c o m  

 

 

 

 

http://www.traliance.com/export-learning-resource-center/
http://www.traliance.com/export-learning-resource-center/


 

© 2018 Traliance LLC   2 | P a g e  
 

 

 

  

Compliance Connections Interview Series 

 

 

 

 

 

 

 

Christine:  In advance of these visits, 

organizations can make sure they 

understand their recordkeeping 

system for import and export 

activities and can present their 

records of trade compliance going 

back for five years.  

Organizations should also be 

prepared to discuss their trade 

compliance program in detail with 

the government in a clear and 

organized manner and should be 

prepared to explain how different 

individuals and job functions work 

together within their organization to 

cover all aspects of trade compliance.  

Finally, organizations can identify 

high-risk areas which the 

government agency might be 

interested in discussing or focusing 

on, so that organizations will be 

prepared to speak about these areas 

in depth. Such a review of trade 

activities in advance of an agency 

visit can help an organization 

determine whether it may want to 

consult counsel in connection with 

the upcoming agency visit.   

Traliance:  Can you share a helpful tip 

for companies or universities that are 

considering an export license 

application or another type of reach 

out to a government agency?   

 

 

 

 

 

 

 

 

Christine:  Organizations can 

maximize their efficiency in applying 

to the government for export 

licenses or commodity classifications 

by gathering all relevant details 

regarding a proposed transaction or 

item classification and presenting 

that information to the government 

in a clear and complete manner. 

Some pieces of information that are 

generally helpful to gather and 

provide to the government include 

the following: 

• The identity of all involved 

parties; 

• The nature of any product or 

item involved, including its 

relevant technical specifications 

and export control classification 

number (ECCN) (either 

determined or proposed, 

depending on the nature of the 

submission);  
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“Companies should 

consider their export 

activities over the past 

five years, which is 

generally the statute 

of limitations for 

export violations.” 
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Christine (continued):   

• Which export restrictions may 

be at issue (when the submission 

is an export license application). 

When preparing an export license 

application for submission to BIS, an 

organization can also check whether 

any sanctions regulations may be 

relevant to a proposed transaction 

and concurrently submit any 

necessary license applications to the 

Office of Foreign Assets Control 

(OFAC) within the U.S. Department of 

the Treasury.  
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Trade Compliance Services 

Traliance provides export controls consulting services for research universities, 

technology companies, and non-profit research institutions.  Our focus is on the 

implementation of practical solutions that drive robust export controls 

compliance.  Our services are based on a unique blend of expertise in U.S. export 

controls regulations, scientific research, and business process improvement 

methodologies.  We bring valuable experience based on working with top U.S. 

universities, mid-sized companies, Fortune 500 companies, and non-profits.  

Traliance is Trade Compliance Solved. 

 

Compliance Program Risk Assessments Training Videos and Presentations  

On-Call Export Control Services  “Train-the-Trainer” Programs 

Classification & License Determination Technology Control Plans 

Jurisdiction Determination Strategy & Policy Development 
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Interested in sharing 

your practical 

insights with the 

trade compliance 

community?   

 

Contact  us  to be 

featured in a future 

interview.   

Traliance LLC 

T: 978-610-6519 

E: info@traliance.com 

www.traliance.com 

Disclaimer:  Traliance LLC is not a law 
firm.   The information in this article is 
not intended to constitute legal advice 

or form an attorney-client relationship. 
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